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If you are a company that heavily relies on new construction and refurbishment projects to sell your 

services or products, then you may find that there is simply not enough business at the moment from new 

projects.  
  

Your contribution to these projects may come from successfully tendering for the work or may often fall 

under the remit of a commissioned contractor or sub-contractor who will be responsible for selecting you. 

Your existing relationships really count in this process, but may not be delivering the level of revenue that 

you need.  
  

If you're completing dozens of pre-qualification questionnaires with too few positive results for your efforts, 

you may be looking for a better way to sell to specifiers and main contractors. 
  

If you normally have to wait till you’re invited to tender, then the current market may be especially frustrating 

for you. 
  

The current state of the market and the resulting scarcity of construction projects may result in construction 

sales being a source of frustration rather than huge levels of income and profit. 
  

Your competitor’s relationships with key contractors may be stronger than yours, meaning that you often 

miss out on the opportunity to tender or pitch for work that you could win on merit. 

Many projects may be awarded before you even become aware of them. 
  

If this is the case for you, then you are not alone.   
  

There are proven ways to overcome all of these problems and get ahead of your competitors, even with 

limited projects to pitch for. 
  

Let us show you how our simple, yet powerful and easy-to-follow methods can give you an abundance of 

leads and a real edge over your competitors. 
  

Our training for selling into the built environment is tried and tested and combines the best of practices 

with unique approaches and the best supporting tools to show you how to generate more opportunities. 

Give a business a sales lead and it can convert it and hit its target for a day.   
  

If you give a team the ability to intelligently and continuously generate more qualified leads than 

the company could possibly fulfil, you start to have the basis for consistent positive increased 

revenue and profit growth. 
  

This is what our solution for selling into the built environment delivers. 
  

We show you how to find and convert opportunities to sell your products and services into 

construction projects 

It gives you a way to easily generate large volumes of targeted and qualified leads at will.  
  

A high-performance methodology with market-leading tools delivered as a full day of training. 

Unique Lead-Generation and Sales Development Training  

www.salt-businessgrowth.co.uk SALT Business Growth Consultancy Ltd © 

Selling Into Construction  © 



  

www.salt-businessgrowth.co.uk SALT Business Growth Consultancy Ltd © 

We have been passing on this training since 2005, increasing the number and quality of new sales leads that 

businesses can access. 
  

You will learn new ways to approach these opportunities in order to win more contracts and increase your revenue. 
 

We typically come to you and train the whole sales team and support staff at your offices and in your environment.   
 

This helps to break down a major barrier to your team to using the training immediately to win more business. 

  
What are some of the things that you will learn? 
  

 How to easily find relevant projects at the earliest possible stage. 
 

 How to identify and make a good initial approach to the project leader. 
 

 Good sales methods that lead to new business wins. 
 

 A winning sales attitude that helps to quickly position you to deliver solutions to your prospects. 
 

 How to leverage industry intelligence and technology to quickly identify and qualify your new own leads. 
 

 How to make your firm stand out as the right choice for inclusion in the project. 
 

 How to choose your prospects, rather than hope that they might choose you. 
 

 Develop closer relationships with specifiers and early-stage decision-makers. 
 

 How to overcome price objections and win business without having to slash prices. 
 

 How to combine all of these to fill your pipeline and get ahead of your competition. 
 

 Build Long-term and strategic contacts to build the number of projects that you sell into. 
 

 Earn your place in a project, based on merit, rather than price. 
 

 Get to the front of the queue to supply goods and services. 
 

 How to potentially bypass the tender process and be specified. 
 

 How to combine all of these to fill your pipeline and get ahead of your competition. 

Call us today for more details. Tel:  020 8873 0073 

The training is live and immediately applicable, structured to be delivered in a single day at your premises. 
 

Delivery takes just 1 full day and is designed to include your business development team, in-house sales staff, field 

sales teams, support staff and responsible directors. 
 

Our workshop started as an effective and highly successful in-house training and we continue to deliver it in this 

way. 

This gives participants the advantage of being able to connect the knowledge and processes immediately to your 

day-to day working environment. 
 

This is not a theoretical classroom course.  The training, intelligence resources and prospecting calls are all live, 

ending with your team generating real leads as part of the training.  
  

All contents are individually tailored to you prior to delivery to provide the most targeted and effective results. 

Typical Training Delivery 
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        Business Solutions 

               Commercial  Abilities 

 Organisational  Leadership 

     Essential  Training 

Helping businesses to grow profitably and sustainably by delivering: 

Call us today to discuss your business goals and challenges. 
  

Take the first step towards higher performance and improved results. 
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